
              

Veridocs, Inc.     
Position: Sales Representative 
Location:  Minneapolis, MN       
  
       
       
Veridocs is an industry leader in software products for domestic and international ID 
authentication, Know Your Customer (KYC) compliance, and due diligence applications.  

As a sales representative, you will be vital in continuing our efforts as an industry leader by 
developing new customers and expanding business to new markets for Veridocs. This role is one 
that is challenging and rewarding as you develop new markets leveraging Veridocs’ industry 
leading technology and position within the gaming market. The successful candidate has an 
opportunity to develop an exciting career in a dynamic, growing technology company. 
Successful sales candidates could earn over $100k/year with base and commissions. 
 
Job Expectations 
The successful candidate will have a proven track record in the following areas:  

 Highly effective business to business sales development. 
 Effective relationship building. 
 Working in a collaborative team culture  
 Identifying new markets for Veridocs products 
 Ability to coordinate several sales projects simultaneously. 
 Identify strategic business solutions to our market. 

Candidates must quickly become comfortable articulating the value of Veridocs to customers 
and prospects by representing our company’s products and services while maintaining a deep 
customer focus. Must be comfortable in working with all levels of the customer organization 
engaging them to understand the business issues their customers face and obstacles to work 
around to assist with delivering Veridocs software products to them.  A lifelong learner with 
strong drive for results is essential. 
 
Candidates should also possess: 

 Bachelor’s degree in business is preferred. 
 5+ years of demonstrated success selling technical solutions. 
 Experience in developing new business. 
 Ability to travel at least 25% of the time. 
 Ability to quickly build strong and lasting relationships with key decision makers within 

customer organization. 
 Ability to work well independently and be self-motivated. 
 A strong passion for supporting customer change, especially with complicated and 

intellectually challenging issues. 
 Proficiency with MS Office software and CRM’s. 
 Excellent analytical, oral and written communication. 
 Attention to detail while also having the ability to handle multiple priorities. 
 A demonstrated ability to read and understand people. 

 
Duties will include: 

 Self-sufficiency; oversee and coordinate their own individual sales activities for 
profitable growth. 



 Prospect new and current customers to discuss potential opportunities and set up an 
appointment. 

 Support sales effort at trade events. 
 Understand and analyze sales statistics to identify areas of improvement. 
 Track results and trends regularly for business forecasting. 
 Ability to report individual performance using CRM tools. 
 Understand current tools for sales development including social media and marketing. 
 Build and form new partnerships with potential customers, resellers, and vendors. 
 Coordinate with Tech Support, Implementation, & Accounting teams on opportunities, 

issues, and implementations. 
 Develop presentations and collaborative material. 
 Identify competitor strategies and share with internal team. 
 Travel will be required domestically and possibly internationally so having or obtaining a 

passport is required 
 

Apply at: HR@veridocs.com  
 
About: Veridocs is an industry leader in software for domestic and international ID 
authentication, Know Your Customer (KYC) compliance, and due diligence applications. 
  
Veridocs delivers identity management and compliance services for industries that experience 
significant financial and regulatory exposure to fraudulent activities. Veridocs’ services are 
designed to automate and consolidate identity management, compliance, monitoring and 
reporting services into a simple user experience. These enhanced services facilitate a dramatic 
reduction in fraudulent activities while providing audit trails for clients’ regulatory compliance 
requirements. 
  
Veridocs is headquartered in Lexington, Kentucky with the executive, sales and financial office in 
Minneapolis, Minnesota and a sales and support office in Las Vegas, Nevada.  

 


